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Presentation



The general and summary information related to the 
activities performed by Ânima Educação until this date 
should not be construed as a share acquisition invitation, 

offer or request. This presentation may contain 
statements that merely express the expectations of the 

Company’s management, as well as the forecast of future 
and uncertain events. Such expectations and/or forecasts 

involve risks and uncertainties, consequently, decisions 
related to the acquisition of the Company’s shares should 

not be based on them.



Ânimahad a high rating from A+  to AA-(bra) 
with Positive Perspective

Strong ticket growth of +17.3% and 13.3% of intake in 
the integrated units.

The strategic alliance with DNA Capital became 
definitive, with an investment of R$1.0 billion. A 
strategic step in strengthening Inspirali

Highlights 1Q22

Adjusted EBITDA

R$333.1 M
+143.6%

Student Base 

333 k
+145.4%

Adjusted EBITDA Margin

37.6%
+3.5pp

Adjusted Net Income 

R$51.0 M
Net Revenue

R$902.4 M
+120.8% Free Cash Generation

R$247.5 M
73.0% of
Adjusted
EBITDA 

*Adjusted Net Income seeks to demonstrate what would be a recurring result by taking the impact of non-
recurring items, the writeoff of the prepaid debentures and intentional amortization of recent acquisitions. 

Intake

93.3 k
+188.6%



Operational
Performance



201,619

135,613

332,089

Student Base
Academic Education

+92.3

+80.1 k 
students

+145.4

5.1pp

Integrated Units

6.5% 5.7%

9.2% 9.6%

4.8%
5.9%

7.0%

12.1%

10.6%



Average Ticket

984 
1,109 

968 

192 

922 945 970 

202 

1,010 1,024 989 

240 

960 

1,126 1,074 

202 

12.7%

-1.6% 2.4% 5.2% 1.4%
-2.1%

17.3%
12.0%



Intake



1 & 2 3 4 & 5

Academic Quality

6% 94%Ânima

1 & 2 3 4 & 5



Financial 
Performance



408.7

902.4+120.8%

Consolidated Result

185.1

440.9

45.3%

+138.3%

48.9%

261.2 

651.0 

72.1%

63.9%

+149.2%
Academic 
Education

Inspirali

Lifelong 
Learning

DL



New Visions

Academic Education
Lifelong
Learning

Consolidated

Base Acquisitions

Two segments updated to the Company's strategic
moment and better aligned with the vision of the
management

Lato sensu graduate



Base

Acquisitions

Segment
Academic Education

47.8%

49.5%

254.2 264.0 
+3.9% 117.2 126.2 

46.1% 47.8%

+1.7 pp

69.6 

295.8 

51.1%

49.5%
-1.6pp

136.2 

598.2 +339.2%



Lifelong
Learning

Segment
Lifelong Learning

Operating Margin

47.0%

•

•

•

Highlights

13.5%15.8%

18.3 

40.1 

+119.2%

-1.8 

18.9 

+56.7pp

-9.7%

47.0%

HSM + hsmU

EBRADI

Graduate



Distance Learning

Net Revenue

R$ 47.2 M
Operating Result

R$11.2M

Student Base

117.2 k

Operating Margin

+23.8%

1Q22  UndergraduateandGraduate

Average ticket
(undergraduate)

R$ 202



Inspirali Medical Vertical 

Net Revenue

R$ 268.6 M

Margem Operacional

64.4%

Operating Result

R$ 173.1 M

Student Base 

+122.2%

Organic CAGR 

+15.9%

Org. + Acquisitions CAGR

+89.8%

6,644
8,103



829 854 1,076 1,101 1,246 1,200 1,377 1,333 1,497 1,692 
206 910 1,233 

3,412 3,335 
3,718 

5,019 

5,196 5,259 
5,539 

6,431 

2018.1 2018.2 2019.1 2019.2 2020.1 2020.2 2021.1 2021.2 1Q22 2024E

Unibh and São Judas AGES, FASEH, Unifg and Unisul UAM, UNP and UNIFACS

829 854 1,076 1,307 

2,156 2,433 

9,985 
9,927 

10,754 

15,066 

CAGR 2018-1Q22

+89.8%

160 210 210 210 210 210 210 210 210 210 
- - - 85 185 285 

572 622 622 622 

897 
910 910 910 

355 

2018.1 2018.2 2019.1 2019.2 2020.1 2020.2 2021.1 2021.2 1Q22 2024E

Unibh and São Judas AGES, FASEH, Unifg and Unisul UAM, UNP and UNIFACS New seats

160 210 210 
295 

395 
495 

1,679 
1,742 1,742 

2,097 

CAGR 2018-1Q22

+81.6%

Inspirali
Medical Vertical  

Student Base Seats

Maturity Potencial 



R$125.3 M

R$350 M

The 

Synergies
Units being integrated in June/21

R$206.4 M



Adjusted EBITDA 
(in  R$ million)

+143.6%

139.2

339.1



CAPEX

-4.4pp vs. 1Q21



Cash Flow
1Q22

R$ 247.5 MM



Cash and Debt
(accumulated)

•

•

•




