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The general and summarized information
related to the activities carried out by
Anima Educacao to date does not
constitute in any way any invitation, offer or
request to purchase shares.
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This presentation may contain statements
that express the mere expectations of the
Company's management, as well as the
forecast of future and uncertain events.
Such expectations and/or forecasts involve
risks and uncertainties and should not serve
as a basis for making a decision regarding
the acquisition of the Company's shares.




1Q26: Consistency in the delivery of our sustainable growth strate

profitability and cash generation

GROWTH PROFITABILITY
Consol. net revenue Adj. EBITDA ex-IFRS 16
+7.7% to R$ 1,120 MM in +4.3% to R$ 376 MM in
1Q26 vs. 1Q25 1Q26 vs. 1Q25

Core’s undergraduate
intake +7.7% in 1Q26 vs. 1Q25
leading to stability of the
student base

Net income ! +11.0% to
R$ 106 MM in 1Q26 vs. 1Q25

Ensino Académico:

aumento de tiquete em
todos os segmentos, com

destaque para +11% no Core

djusted EBITDA ex-IFRS 16 LTM.
5 d adjusted EBITDA ex-IFRS16 are available in our Reference Form, item 2.5 “Non-accounting measure

CASH GENERATION
AND
DELEVERAGING

Cash flow to firm +14.3%

to R$ 299 MM in 1026 vs.
1Q25

Leverage? in 2.39X in 1Q26
vs. 2.63x in 1Q25
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Core accelerated growth, delivering increased in intake and ticket, expanding
revenue and operating result

Undergraduate intake (‘O00) Academic Education Ticket (R$)

901

On-campus, +4.5%

Hybrid, +18.9%

1Q25 1Q26 1Q25 1Q26
Net revenue (R$ million) Operating result (R$ million)
"'10-6% L 2 Margin
6371

5760

1Q25 1Q26 1Q25 1Q26




Digital Education showed a drop in student base of undergraduate courses,
partially offset by the increase in ticket and maintenance of dropout rate, and
pressure on the operating result due to greater investments in marketing

Academic Education student base (‘0O00) Academic Education Ticket (R$) Academic Education Dropout (%)

e

233 248
0.0 p.p.
24.4% 244%

1Q26 1Q25 Q26 1Q25 1Q26
Net revenue (R$ million) Operating result (R$ million)
¢ Margin
774 73] .@
313

259

1Q25 1Q26 1Q25 1Q26




Inspirali posted revenue growth, driven by the increase in the student base, but
Investments in agreements & partnerships and marketing and reversals of
provisions in 1Q25 led to a contraction in the operating margin

Academic Education Ticket (R$) Student base (‘000)
0124 10306

196 211

Academic
Education: +4.3%

CME: +12.2%

1Q25 1Q26 1Q25 1Q26
Net revenue (R$ million) Operating result (R$ million)
- & Margin
e 402

1Q25 1Q26 1Q25 1Q26
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As a result, we delivered net revenue, EBITDA and profit growth in 1Q26, the latter
also driven by lower minority stake

Net revenue Adjusted EBITDA ex-IFRS 16 Net income attributable to controlling
(R$ million) (R$ million) shareholders
(R$ million)
| 1120 | 376
| 106

9%

1040 3560

1Q25 1Q26 1Q25 1Q26 1Q25 1Q26

& Margin ¢ Margin




Net financial result negatively impacted by the increase in the Selic rate and
anticipation of the private financing renewal process

Adj. financial result! (R$ million) Evolution of debt spreads

167% 167% 167%
165% 163% 163% 162% 60% 0 0 01 167%

1Q25 1Q26 160% -y
150% 150% 150% 150%

63%/
’

38% 38%

NWO 27% 27% 25% 26% 24% 24% 24% 24%
\1.9% 1% 17% (17% { 17% 17%  17% | 17%

3Q21 4Q21 Q2 2Q2 3Q2 4Q2 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 11Q25 12Q25 3Q25 4Q25 11026

14.4% 9
° 138% 138% 138% 138% 14.0%7143% |-
131%
54
-171

o 133%
w2 /O 128% 4% %D
8% 8%
. / 108% 1059 108%7”
A (0]
93%
to CDI+1.92%

4
= DebtAvg.Spread == Sclic Rate,EoP === Total Delbt Cost

/ f /

1Q22: Renegociation of 4Q22: Issuance of R$800 2Q24: Renegociation of Inspirali’'s
R$2 bn to CDI+2.60% mm at CDI+1.75% R$2 bn debenture to CDI+1.65%
(from CDI+4.75%) and Anima Holding's debenture

Il Financialrevenues [l Financial expenses

! Financial results adjusted for the effects in 9M24 of the penalty fee of the prepayment of debenture and the write-off of funding cost of the prepaid of the debenture.



We maintained the level of investments within historical levels, with a focus on

Improving systems

Evolution of CAPEX (R$ million)

Systems and technology

~

Largest destination for
investments, in line with our
digital transformation journey
focused on students and
gaining operational efficiencies

Works and improvements

~

2nd largest destination for our
investments, aligned with our
continuous search for
improvement of physical
structures, reinforcing the
student's in-person experience

Others

~

Investments in equipment for
our laboratories, libraries and
other facilities

Total CAPEX

o> 1026

-
1- 2 % of net revenues



We maintained robust cash generation and above the previous year, reducing
net debt

Evolution of adj. Net Debt! LTM (R$ millions)

2926

,,,,,,,,,,,,,,,,,,,,, e 4 B oo

X

+15.4% vs 1Q25

Adj. net debt Free cash generation? Increase in stake in FASEH Other M&As and Adj. net debt
Dec 31,2025 investments in subsidiaries3 Mar 31, 2026

1 The reconciliation and explanation of Adjusted Net Debt are available in our Reference Form, item 2.5 “Non-accounting measurements” and in the Earnings Release. ? It considers the company's cash generation, after net
financial charges related to the assets and liabilities that make up the adjusted net debt and that were appropriated in the period. This same indicator was R$ 107 MM in 1Q25.. 3 Includes disbursements to related parties and
capital increases.




Solid liguidity to meet our financial commitments

Debt ex-IFRS 16 amortization schedule
(R$ million)

790

1,758
732
597
223
154 156
e, s -
15

Cash 2026 2027 2028

position as
of Mar 3],
2026

N T P T

791

2029
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We follow the path of organic deleveraging, so that we can grow even more, in a
sustainable way, and invest in the quality of our offering

Adj. net debt / Adj. EBITDA ex-IFRS 16 LTM

4.10x
3.90x 3.91x
3.41x
3.25x
2.98x

> 76x 2.80x , @
2.63x 266X l

I I I I i .

4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25 3Q25 4Q25 1Q26

Note: The reconciliation and explanation of adjusted net debt and adjusted EBITDA ex-IFRS16 are available in our Reference Form, item 2.5 “Non-accounting measurements” and in the Earnings Release.
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2025:
Consistency In
executing
Anima's 3rd
wave strategy

g

We celebrate the success of our 2026-1 intake cycle, with
growth in both on-campus and hybrid modalities and
adequacy of our hybrid offer to the New Regulatory
Framework

We prioritize the quality of revenue, with significant
ticket growth

We remain focused on operational efficiency and
strengthening cash generation

The student experience is our greatest north

We remain committed to academic quality,
strengthening practices to improve our learning
indicators
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